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Planned Giving Facts & Trends
A legacy gift is by far the largest gift most people make in their lifetime.

Legacy donors make larger annual gifts.+ 

Legacy gifts typically have the lowest cost of fundraising.

+ 2007 Bequest Study, Center on Philanthropy at Indiana University

Trends* 

• 70% of donors who made planned gifts did so because they were asked. 

• 70 to 75% of planned gifts are bequests. 

• Less than 15% of planned gifts are CRAT, CRUTS, CLUTS or CGAs. 

• One in five bequest donors has no affiliation with their charity. 

• Only one third of donors have informed the charity of their bequest. 

The most common reason for not telling an organization about a bequest is that the donor does not want attention (53%). 

• Among donors whose charity knows of the bequest, only 25% report that they are being treated differently by the nonprofit as a result of the gift – the different treatment is defined primarily as increased communication. 

*Survey of donors in 2000 by Partnership for Philanthropic Planning (www.pppnet.org) 

Charitable Motivation** 
• The desire to support the charity and the ultimate use of the gift by the charity are the two most important factors to donors in making a charitable bequest. (97% and 82% respectively) 

• The desire to reduce taxes is only cited by 35% of those who left bequests vs. 77% of Charitable Remainder Trust donors. 

• When asked about who they consulted when making charitable decisions, more than 41% of high net worth individuals mentioned they consulted fundraisers/nonprofit staff and another 35.9% consulted their peers or peer networks. 

**Bank of America/Indiana University 2006 Study 
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